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1992 and 1993 was a visionary period for EMTA, as it developed into an established,
independent trade association for the Emerging Markets trading industry. Led by a public board
of directors of leading professionals in the industry and chaired by Nicolas Rohatyn from J.P.
Morgan, the industry leaders took the initiative to promote the development of the Emerging
Markets trading industry, as described by Mr. Rohatyn at EMTA’s 1992 annual meeting…”to
show leadership, and to ensure that our market continues to develop in an orderly and
responsible manner, consistent with applicable laws and high standards of integrity, open to all
participants, promoting growth in the capital markets, and increasing transparency in the
marketplace”. This effort coincided with a profound transformation in Emerging Markets
trading, from a market for trading commercial loans of Emerging Markets obligors to a
broadening and recognized market for Emerging Markets securities and related derivatives.
EMTA’s Board of Directors and rapidly growing number of member firms (more than 100 by
the end of 1993) recognized that this presented an unusual opportunity for industry leadership.
In 1992 and 1993, EMTA’s Board of Directors developed and implemented a strategy to pursue
five major industry goals: continuing development of consistent market practices and standard
trading documentation; establishment of a Code of Conduct; creating an on-going forum for
industry issues; advancing market transparency; and providing leadership for industry advocacy.
This effort culminated in the formation of EMTA’s independent staff and headquarters in 1994.
Market Practices and Standard Documentation. Documentation and market practices were
the core of EMTA’s activities in 1992 and 1993. For documentation, EMTA’s standard
procedure was to prepare a detailed set of confirmation forms and related papers for the most
frequently traded Emerging Markets instruments, together with explanatory material, and to
distribute these widely to its members and other firms in the industry and hold a series of open
meetings to answer questions and provide more details.
Major documentation efforts in 1992 and 1993 included documentation for trading Brady bonds
for Argentina, Brazil and Venezuela and related instruments. During this time, EMTA also
continued to lead the development, adoption and distribution of voluntary industry market
practices. A group of market professionals engaged in trading specific instruments would meet
initially to identify the need for fair and transparent practices for those products, the proposed
practice was then drafted and distributed for comment throughout the industry, subsequently
adopted in final form by the EMTA Board, and then explained in open meetings and distributed
to the industry and to the press. In 1992 and 1993, EMTA developed and issued a wide range of
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market practices for Emerging Markets instruments relating to Mexico, Argentina, Brazil,
Venezuela, Eastern Europe, and for less widely traded instruments, usually relating to other Latin
American countries. Long-time market participants will remember how many of EMTA’s early
meetings to develop and adopt market practices were chaired by Chase’s Kathy Galbraith (“I
think this should be the market practice...anyone disagree?”).
Code of Conduct. One of EMTA’s most significant initiatives in 1992 and 1993 was the
development of a Code of Conduct for the industry. EMTA’s Board of Directors determined that
a voluntary industry code of conduct would not only respond to many of the concerns expressed
by industry regulators but would promote the integrity and credibility of the industry. An EMTA
working group developed and drafted the Code in 1992. Progress was slow, but steady, as many
controversial issues were tackled by traders and lawyers. In 1993 the resulting Code was adopted
by the Board of Directors, distributed to EMTA’s membership, financial regulators and the press,
and was the focus of a series of seminars and presentations during that year. The Code has two
major components; broad industry standards, and more detailed trading principles for specific
financial instruments. The industry can be justifiably proud that individual firms put aside their
differences and achieved consensus on a Code of Conduct that was widely accepted by market
participants and drew quiet approval from industry regulators and observers.
Market Transparency and the EMTA Volume Survey. Promoting transparency in the
Emerging Markets trading industry was a major objective of the EMTA Board of Directors in
1992 and 1993. Although many of EMTA’s activities (its market practices, its open meetings,
many of the provisions of its Code of Conduct) are consistent with and provide greater
transparency, in 1992 EMTA commenced a major initia¬tive, the first of its periodic volume
surveys of trading volumes for Emerging Markets instruments, directly designed to promote
market transparency. The initial survey, covering Emerging Markets trading during calendar
year 1992, took a number of months to prepare and was tremendously welcomed in the industry
and the press. 58 major firms participated in the initial survey, a substantial majority of the active
participants in the industry at that time. The results were astounding and highly revealing of the
extent and depth of Emerging Markets trading. Total volume of Emerging Markets assets traded
in 1992 was US$733 billion, relatively small in the context of trading volumes in the 21st
century, but at that time the equivalent of Brazil’s GDP. Since the initial survey, EMTA’s
volume surveys have expanded and continue to be a leading source of information for Emerging
Markets trading.

